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Notebooks At Home, At Play and At Work

Introducing the next -generation 
AMD Notebook Platform
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Key factors driving notebook 
adoption in consumer market

ÅConvenience and connectivity

ÅPrice delta relative to desktop

ÅPerformance and features

The Consumer PC World is Changing

Source: IDC Worldwide Quarterly PC Tracker, 2Q07
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Which of the following activities do you
[currently/plan to] do on your notebook PC? 

Usage of Notebook PCs
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Source: AMD Notebook Tracking Study 2008

Applications requiring video and/or graphics 
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The Business PC World is Changing

Key factors driving notebook 
adoption in commercial markets

Å Increased productivity for the 
knowledge worker

Å Improved security to prevent 
loss of data

Source: IDC Worldwide Quarterly PC Tracker, 2Q07
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Public Sector IT Pros want

é essential technologies and solutions that are 
future - ready and can grow with their business

émodern solutions without increased complexity

ésystem security from the moment a system is 
booted up

Target End Customers for 
AMD Commercial Client

SMB IT Pros and owner/operators need 

énotebooks that give them more for the money

éminimal support and maintenance costs

étools that increase productivity for business success 
in the office and on the road
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